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Tue SpecTator Cuarts and InpExss for 1881 will be is- 


q sued with our customary promptness, immediately upon the 
~ completion of their annual reports by the companies. 
~ will also be fuller and more complete than any heretofore is- 


They 


3 sued by any publisher, our forms having been carefully prepared 
' after consultation with many of the leading underwriters in this 


> and other cities. 


erate. 


Companies and agents desiring copies should 
send in their orders at once in order to be supplied promptly. 





Tue beauties of winding up an insurance company under the 
late bankrupt law have been conspicuously brought out in the 
final exhibit of the defunct Chicago Fire Insurance Company. 
According to the Assignee’s report the collections amounted to 
$147,469. Of this sum the creditors got only $57,565, the rest 
going to the lawyers, officers of the courts, etc. The Clerk of 
the United States Court pocketed $20,598, and the Marshal and 
Register divided $5000 between them. Not much comfort in 
these figures for the creditors. But who would not be an officer 
and pocket the fees? 


But one person has yet been discovered who does not approve 
of the change of Tuk Spectator from a monthly to a weekly, 
and he is an actuary for a life company. His reason for dislik- 
ing the change is that the papers come so frequently they give 
him more trouble to filethem. If Tue SpecTaTor as a monthly 
was worthy of preservation for reference, the weekly will be 
still more valuable, as its news record will be far more complete 
than before. With the old form, much that should have been 
printed to perfect the record, had to be omitted to make room 
for fresher news, but in the weekly we expect to preserve every- 
thing of value. It seems to us that our friend is rather illogical. 
On the same principle, we presume, he would argue that a 
$1000 policy in his company is better than one for $10,000. 





It is intimated that there are persons visionary enough to en- 
tertain the idea that the Globe Life Insurance Company, now in 
the hands of a receiver, may be reorganized successfully in the 





interests of the policyholders. We do not believe that such an idea 
is held in good faith, but that the movement to this end is solely 
in the interests of persons who desire to secure the management 
of what is left of the assets of the company. The failure of the 
Globe was brought about by robbery and pillage, which did not 
entirely cease with its collapse, and there is such an unsavory 
odor attaching to it that we do not believe it could ever regain 
public confidence. It is altogether too much of a corpse to be 
galvanized even into a semblance of life again, even if those at- 
tempting the operation were honest in their intentions. It is 
bad enough to have a receiver administer upon its effects, but 
to take them from his hands and to transfer them to the gang of 
harpies that has been hovering about it, both before and since 
its failure, would be to make a bad matter worse. 





THE question is very pertinently put by Chicago representa- 
tives of the insurance companies that have complied with the 
laws of the State of Illinois, and that pay all the State and 
municipal taxes and fees imposed upon them as a condition 
precedent to their being allowed to do business, ‘‘ What is the 
use of a;company coming into the State and paying all the as- 
sessments levied for the privilege of having a licensed represen- 
tative so long as competitors are allowed to evade the laws and 
municipal ordinances and avoid paying assessments?” It is a 
notorious fact, and has been for years, that a large underground, 
or unlicensed business has been done, and continues to be 
done, by a certain class of individuals who persistently engage 
in the practice of placing business in unlicensed companies, and 
who make no bones about it. Some of these underground com- 
panies are located in New York. If we are to have insurance 
laws they should be obeyed, and companies and agents who 
violate them should be punished. Obedience to law should 
bring protection. 





Ir our State legislatures are really honest in their efforts to 
improve the business of underwriting, making the companies 
sounder and more solvent, or desire that the people may know 
which are the more solvent and reliable, they will find an ample 
field for a decided improvement in arranging the re-insurance 
demands upon a more equitable and sensible basis. As now 
conducted under the laws of many States, the re-insurance re- 
quisition is all in favor of the low rate companies. The really 
solvent prudent institutions, by reason of their very carefulness 
in the selection of risks and rates, are required to set aside a 
much larger re-insurance fund than those companies which seem 
to be managed without regard to any proper ratio between the 
hazard assumed and the rate obtained. The burden falls upon 
the meritorious companies and not upon the imprudent. A 
$5000 hazard is written by one company at one per cent; an- 
other company assumes a like amount at sixty cents upon the 
same risks. From each the State assumes fifty per cent of the 
premium asa re-insurance reserve. One sets aside $25 and 
the other $15. Each has complied with the State law, and yet 
the company which has obtained the better rate has added $10 
more to its liability than its more easy-going neighbor. In 
other words, the less the premium is to the hazard assumed the 
less is the contingent liability of the company. In a single risk 
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the inequity of the law is so apparent that comment is unneces- 
sary, but when a thousand of such hazards are written, one has 
a liability of $10,000 more than the other, enough very fre- 
quently, after an extraordinary conflagration, to impair the 
capital of the stronger company and let the other got scot free. 
Instead of enacting dangerous and incendiary valued policy 
laws, the welfare of the companies and the people would be far 
better served by State legislatures enacting laws which would 
require a re-insurance fund more in accordance with the equities 
of the case. It is hoped that with all prejudices thrown aside, 
our incoming legislatures will take a business view of our 
insurance laws, and if more legislation is needed it will be done 
in accordance with the rights of both parties to the insurance 
contract. 





THE advisory committee of the United Fire Underwriters 
in America has issued a circular soliciting the co-operation of 
companies and agents to secure the repeal of the Ohio valued 
policy law. There is also a movement being made to have the 
Texas valued policy law repealed. It is, of course, all right for 
the companies to seek to set aside illogical and unwise laws, but 
suppose Ohio and Texas refuse to repeal these laws, what will 
the companies do about it? President Snowden, in his address 
to the convention, suggested the proper remedy for hostile legis- 
lation, which was for the companies to withdraw from the 
States enacting it. Butthe companies have not got the nerve 
and backbone to do this, and if Ohio and Texas treat their peti- 
tions with contempt, maintain their valued policy laws, or even 
enact more objectionable ones, the companies will still go on 
doing business within their borders, fearful lest some insignifi- 
cant premium should be captured by arival. In short, the com- 
panies have become so used to being kicked by State legislatures 
that they seem to enjoy it. If they would refuse to do business 
in the States that show themselves so hostile, the property-own- 
ers, who must have insurance, would raise such a clamor in 
legislative halls that members would be glad to repeal object- 
ionable laws. The companies have the remedy in their own 
hands, and because they did not apply it when Wisconsin passed 
the first valued policy law, they find themselves restricted in 
several states by the same obnoxious measure. We have little 
hope that either Ohio or Texas will repeal their valued policy 
laws this winter, nor do we believe that a single company will 
withdraw from those States because of such refusal. The under- 
writing profession lacks the backbone to assert itself, or to main- 
tain either its dignity or self-respect. 


WHEN the management of the Piedmont and Arlington Life 
Insurance Company, of Richmond, Va., found it necessary to 
close its business, the Vice-President, A. R. Blakey, was se- 
lected as trustee to wind up its affairs. Interested creditors and 
policyholders, however, were not satisfied with this arrange- 
ment, and applied to Judge Hughes, in the United States Cir- 
cuit Court, for the appointment of a receiver. The company 
opposed this motion, insisting that Mr. Blakey was the best 
person to wind up or reorganize the company. In rendering 
his decision upon the motion, Judge Hughes holds that it is not 
proper for the company to name its own receiver, because, as 
he says, “‘ the mere failure of a life insurance company is prima 





facie proof that its operations have been conducted in a fraud- 
ulent manner.” 
ceiver. This is strange language to come from a judge on the 
bench, but is in perfect accord with popular sentiment. 


Life insurance officers are loudest in proclaiming the many ad- © 
vantages of the system of life insurance, and the perfect security ~ 
When, therefore, a company | 
disappoints those who have been induced by their solicitations | 
to put their savings in their hands, it is but natural that the de © 
There may : 
have been no absolute robbery of the company by the officers, 7 
but in the absence of this there is very apt to have been, as 7 
Judge Hughes says, ‘ such financial imbecility or recklessness, / 
or extravagance, or that gross negligence which is equivalent in 
its consequences to fraud, and which a court is bound to regard | 
The reasons given by Mr. Blakly for | 


it affords as a saving institution. 


ceived ones should attribute fraud to the officers. 


as constructive fraud.” 
the failure of the company, viz.: the falling due of a large num- 
ber of ten-year endowment policies, is evidence of improper 
management, and that the former officers of the company are 
not the proper persons to wind up its affairs in the best interests 
of its creditors and policyholders. 





Tue London Times recently created quite a sensation in life © 
tnsurance circles by publishing some articles on the subject of | 
An English insurance journal comment. J 
ing on the correspondence, said that in America such a discus- . 


‘Surrender Values.” 


sion would not have found its way into the columns of a paper 
not specially devoted to insurance matters. At that very time 
life insurance circles were considerably stirred here by the pub- 
lication in Harper’s Monthly of an attack on the system of life 
insurance, that was remarkable for its omissions and misrepre- 
sentations. These articles, appearing almost simultaneously in 
leading non-professional papers in England and America, how- 
ever erroneous they may have been, should be accepted as the 
voicing of much dissatisfaction that exists among the people in 
regard to life insurance methods. Such dissatisfaction is wider 
spread than life insurance managers will credit, but the sooner 
they recognize the fact'that the people demand a greater liber- 
ality than has been accorded them in the past, and a reform in 
some important particulars of management, the better it will be 
for all concerned. Life insurance is regarded by intelligent 
persons as a necessity, but when they come to study it, they find 
that the contracts made by the regular companies are, in too 
many instances, unreasonable, one-sided, and not in the inter- 
ests of the insured. It is because of the inequity of the regular 
life insurance contract, its hampering conditions and its many 
exactions, that co-operative life insurance has gained such head- 
way inthiscountry. Such co-operative companies are numbered 
by the thousands, and their membership aggregates hundreds of 
thousands. They are the result of the popular demand for life 
insurance and dissatisfaction with the methods and practices of 
the regular companies. It is well to look facts in the face and 
to draw instruction from them if possible. The articles in The 
London Times and Harper’s Monthly, if they serve to con- 
vince managers of companies that they must meet the public in a 
more liberal spirit, wlll not have been written in vain. It is 
announced that Rev. Stephen H. Tyng, Jr. will soon contribute 
to Harper’s an article on life insurance. It is to be hoped that 
he will put a little more conscience into his work than was 


He therefore appointed A. L. Boulware re. | 
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exhibited in the article written by Dr. Coan for the January 
number. While the system of life insurance is fairly open to 
criticism, it should not be misrepresented, or charged with 
abuses for which it is not responsible. As a matter of fact, it 
has done an immense deal of good, paying to widows and 
orphans millions upon millions of dollars, and saving from 
want and suffering thousands of families. A beneficent system 
like this is not be assailed wantonly; but if fair and just criti_ 
cism can bring about just and needed reforms, then such criti- 
cism is to be welcomed. 


WHAT WILL THEY DO WITH IT? 


HE underwriters of the country, assembled in convention 
in this city recently, organized themselves into an asso- 
ciation which they christened “* The United Fire Underwriters 
in America.” This was easily done, but now that they have 
got the organization, many are asking themselves ‘What shall 
we dowith it ?’ The questions that most nearly affect the in- 
terests of the greatest number of persons prosecuting the busi- 
ness of insurance are those pertaining to rates, commissions and 
rebates, yet these were questions conspicuously avoided by the 
Convention until the persistent hammering of a few determined 
men forced their recognition. But the recognition accorded to 
these questions, which many regard of paramount importance, 
was of the weakest sort, and scarcely deserving to be so called. 
It consisted of announcing that the Convention believed in local 
boards, and recommending that agents be requested to organize 
and maintain them. The reason that the Convention persistently 
avoided pronounced and definite action on these vital subjects, 
has caused many to doubt whether the association which grew 
out of it is likely to prove of real value to the insurance profes- 
sion. If it lacks the nerve, the manliness, to strike at the root 
of the evils that pervade the business, and that have brought it 
to its present demoralized condition, it is not likely to prove a 
potent factor in bringing about those reforms that it declares to 
be necessary. 

How to make the new association an instrument for working 
out insurance salvation, is a mooted question. A gentleman 
prominent in the management of a well-known company has 
sent us some hints as to the best means of utilizing the associa- 
tion, and, while these suggestions were not intended for publi- 
cation, we give them briefly. According to this gentleman, the 
agents are prime factors in the problem of successful underwrit- 
ing. The irregular practices that have prevailed of late have 
tended to degrade the agent in his own estimation and in the 
estimation of the public, at the same that they have robbed him 
of a portion of his pecuniary profits—the ripened fruit of many 
years’ studious cultivation. Out of this has grown a lack of 
confidence and sympathy between the agents and their superior 
officer. They should be brought nearer together, and the agent 
made to feel that his interests and those of the company he rep- 
resents are identical. While the company furnishes the capital 
and the experience, the agent furnishes the business, and neither 
can get along without the.other. Let the agent feel that he has 
some hand in the management of the business—that the com- 
pany regards him as an important factor in its calculations—and 
at once he takes an increased interest in the business, and works, 
not only with renewed energy, but with greater zeal. 

The old National Board split because of the autocratic spirit 





that dictated terms from headquarters in New York, from which 
there was no appeal so long as companies continued members 
of the Board. This is opposed to the democratic spirit of the 
people, and the result was rebellion. The new organization 
should be conducted on true democratic principles. The United 
Fire Underwriters has become a fixed organization, and has de- 
clared that it is important that local boards should be estab- 
lished in every city and town. In order that this may be done, 
the companies should instruct each agent they have that he 
must join the local board in his town. At the same time they 
should make up their minds that they will give up the best 
agent they have unless he will join the local board. Then the 
special and general agents should be instructed to organize State 
boards in every State, to which the local boards should be en- 
titled and required to send representatives. Every State board 
should be required to select one of its best members (let 
him be local, special or general agent) to represent it at 
the meetings of the United Fire Underwriters, and an or- 
ganization will be effected, connecting the highest with the 
lowest, in bonds of unity and harmony. The question of 
rates should be handled by the local boards, approved by 
the State board, and forwarded to the United Fire Under- 
writers. Complaints of any kind should be made through the 
secretary of the local board to the State board, and there acted 
on, the State board reporting its action to the higher body. Thus 
any agent cutting rates or violating the provisions of the local 
board constitution can be disciplined, and, at the same time, 
every company in the country would be informed of his fault, 
and if he is dismissed from the board, he can be shunned by all 
the united companies. There is nothing cumbersome or im- 
practicable in these suggestions; the companies can, if they 
choose, compel their agents to join local boards, and the agents 
are secured from arbitrary or unjust action by the right of appeal 
given them to the State boards, and even to the fountain head, 
the United Fire Underwriters. The question of rates would be 
thus virtually placed in the hands of the agents familiar with the 
risks, subject to revision by the companies. 

The Underwriters Association of the Northwest has done 
much to encourage the formation of local boards throughout 
the West, but as the companies have not endorsed them as they 
should do—indeed, they have utterly demoralized them in some 
instances—they have not been as numerous or influential as they 
should have been. In the East local boards are almost unknown, 
and, as a consequence, there are no fixed rates. Undercutting 
is the rule, and profits intangible. It is within the province and 
the power of the United Fire Underwriters to compel the adop- 
tion of some such suggestions as are outlined above, and the 
gentleman who sends them to us is confident that the plan would 
result in general good. 








—This is what Secretary A. J. Smith, of the Traders Insurance 
Company, of Chicago, says, in a recent circular to his agents: ‘‘ The prosperous 
condition of the country, coupled with the fact that prices of everything have 
materially advanced, renders it not only possible, but comparatively easy to obtain 
more insurance and better rates therefor, than formerly. The public is as well pre 
pared to pay advanced prices for insurance as for merchandise or labor, provided it 
is good, and the enhanced value of all kinds of insurable property creates an in- 
creased demand for gcod indemnity everywhere. If no great calamity overtake 
the Traders between this and January tst, we expect (notwithstanding the present 
year has been unusually bad,) to make a favorable showing for the year's trans 
actions." According to the Traders, now is a good time to advance rates, 
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CORRESPONDENCE. 


WILMINGTON. 


Wilmington Becoming an Insurance Centre—Delaware's Handsome Insurance Quar- 
tette—The Libel Suit Brought by One of the Quartette—Decrease of Rates in 
Delaware—THE SPECTATOR’S New Departure Well Received. 


[From OuR OWN CORRESPONDENT. ] 
Wilmington is fast becoming a great insurance centre and especially is 


this the case with the leading companies of the country, and I am sorry to- 


say it has been a home for what is known as “ wild-cats.” There are 
now five agencies here, representing nearly fifty of the largest and leading 
companies in the world. We have also three home companies known as 
the Farmer’s Mutual, New Castle County Mutual, and the Delaware 
Fire, all of Wilmington. The first two are mutual companies, one incor- 
porated in 1843 and the other in 1849. 

The Delaware Fire Insurance Company is a stock company incorpo- 
rated in 1826. All of these companies have in their directors and officers 
the leading and best men of the State, and do a very large business, An- 
other home company not mentioned in the above is the Delaware State 
Fire and Marine Insurance Company, which we have all heard so much 
about of late that we are sick of it. This one is reputed to have been 
born in 1875 along with three others, which made a handsome quartette at 
one birth. They were then named and known as follows: Clayton Fire 
and Marine Insurance Company, Underwriters Agency, Delaware State 
Mutual Insurance Company, and Delaware State Fire and Marine Insur- 
ance Company. The last two were married in 1877 and assumed the 
latter name. The first two had but a short life and have since long gone 
where the woodbine twineth. 

The history of this famous quartette is so well known that we do not 
think it worth while nor have we the time to repeat it, but suffice it to say, 
the last of the Mohicans has come to grief in a great libel suit with the 
Editor of The Every Evening (this paper being a lead'ng one in the State,) 
laying their damages at $20,000. Just think of it, a company that was 
known and has been a “ wildcat” trying to get $20,000, out of a quill 
driver for calling them by their right name and warning a generous pub- 
lic against such infernal swindles. They brought the case before the court 
and there tried to impress upon the intelligent public that they were ‘‘ in- 
nocent” and could see no reason why they should not be awarded this 
amount for damages, 

Well after nine long days, twelve good and true men approved by this 
company as jurymen thought different and rendered their verdict in favor 
of the Editor. The jury from first to last knew they were guilty, but 
thought the editor used language that was a little too harsh. They may 
have thought so but we who know whereof we speak thought that it was 
about right, and the public ought to return thanks to a man who has done 
so much good. Since the trial and upon its result the insurance commis- 
sioner has revoked the license for them to do business in the State. 

Notwithstanding this order, the current rumor on the street is that they 
are still doing business. Mr. Bright, the President, said to a reporter of 
another paper, ‘‘that the Commissioner had no right to revoke their au- 
thority without notifying them.” Well, this seems strange—the Commis- 
sioner does not know his duty. The great wonder among the intelligent 
business thinking men is that the commissioner ever gave them authority 
in the first place, when he ought to have known then, as well as now, and 
not license such companies. 

The insurance business is ‘‘ booming” as the new year approaches, and 
the agents are on the dead hunt less they lose some of their present bus- 
iness, and also fail to catch what they have not already on their books. 
The first of the year is always a harvest, and the poor clerks are taxed to 
their utmost capacity. The policies in the mutuals fall due in January, 
and also a great many large manufacturing risks. 

Rates in this section have decreased wonderfully within the last five 
years, and are still on the same line caused by the undue competition. 
One large rolling-mill risk that rated at 2 per cent three years ago is now 
being written for 1.15. Dwellings are written as low as 15 cents, and in 
some cases lower. A mercantile risk on Market street is being written 
by one agent on building at 50 cents, and by another agent on stock at 1 
percent. Such consistency! Is it not nearly time a reform was made, 
and_have rates go up instead of down, and especially now when people 








have learned that they must have insurance? No doubt a great many will ” 


é 
say yes ; but the thing is to do it, and let us have a change. a 
Our commissioner has nothing new to present to the legislature at the whi 
coming session, but would like the insurance companies and agents to city 
frame a law for co-operative concerns. According to his statement he @ cag, 
would be glad to have a law of this kind, and in our opinion he is the a C 
proper person to do it. Some amendments to the present law are very 3 the 
much needed, and the principal one is for a change in the license and tax 7 pan 
law, which, as it stands at present, is not favorable to the agents or com. “| mat 
panies. As it is, the Clerk of the Peace has the issuing and collecting of | care 
license and tax, much to the inconvenience of the agent, and a very good S city 
amendment would be for the commissioner to have this duty to perform 7 
with his other business—in fact, have entire charge of all matters pertain. q 
ing to insurance. 
During the present month we had a call from W. R. Gray, Esq., the 
affable special agent of the Metropole. Mr. E. Francis, superintendent © 
The 


of agencies for the American Fire, of Philadelphia, was in town last week, 
looking over the field with the intention of planting an agency, but left ¥ 
without doing anything. The new departure of THe Specrator is very) 4 
favorably received, and appreciated as a decided success in journalism, 

May it long live and continue as it has in the past, to impart the latestand © 





best news to the profession. I wish you all a merry Christmas and a © T 
happy new year. > like 
WILMINGTON, December 24, 1880. DictTum., anc 
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CHICAGO. sult 

Death in the Ranks—Family Bereavement in the Fraternity—The All-Absorbing a tim 
Question—A Reduction in the Number of Companies Anticipated— The Queen In- and 
surance Company—Local Officers Hard at Work—The Prospect Hopeful—A © uate 
Margin of Prott in the City’s Business Regarded as Certain— of |i 
eaeicimninumninenit in tl 

[FRom OuR OWN CoRRESPONDENT.] © den 

Since writing my last letter our underwriting fraternity have sustained livir 
bereavements by death which have occasioned profound sorrow. Onthe |= are: 
29th of last month, James Ross Miller, of the well-known agency firm of ~) wou 
Miller & Drew, was called from labor to rest in the noonday of life. A |) Tew 
few days later W. H. Cunningham, one of Chicago’s prominent insurance |=] Prer 
representatives {lost two children within forty-eight hours. Last week 9) !arg 
Jas. M. Rogers, assistant general agent of the Phenix Insurance Com, doir 
pany, of Brooklyn, lost a little girl, and A. J. Harding, general agent of —™ neCcé 
the Springfield, buried his father. Never before has so many deaths oc- trine 
curred within the same space of time in our underwriting circle, and we Joy 
feel the visitation sensibly. part 
The all-absorbing question now is, what will be the effect of the years thou 
experience upon companies? Which are going to retire? which is beg- 7 
ging the question that some are bound to go under next statement day. It | but. 
seems to be generally conceded that there are now more companies in estal 
the field than can possibly live throu gh, and every intelligent insurance Vigo 
man is looking for a reduction in the number of competitors. The amal- will 
gamation scheme is regarded with favor, and the question is frequently wens 
raised, ‘‘why don’t the little’ companies join forces‘and pool their is- thro 
sues?” com 
There have been rumors afloat regarding a change in the Chicago and 
agency of the Queen, but they are mere rumors. La Salle street is at a om 
loss to know why a change should be thought of as Mr. James L. Ross, on h 
the general and local representative, has made an excellent record for the — 
company, and stands well among the fraternity. The local offices are busy busi 
closing their accounts for the year, and are each hopeful that the final ders 
showing at the end of the month will find their balances on the right side ees) 
of the ledger. While the fires of the year have been numerous and some hee 
of them quite severe, the general result will, in the absence of any un- wan 
usual disaster, be quite satisfactory upon the entire city business. As an , Tr 
indicator of the magnitude of the business done in Chicago, I will men- like 
tion that last week a prominent packing house firm ordered through one ane 
of our leading agencies $650,000 insurance at a single pop, and the week whic 
following gave the same agency an order for $200,000 additional, which om 
was placed in London, Eng., by cable, every American company being Th 
full on the risk. That is what we call business. Chicago to London by 85 


cable and a reply next morning. Our city fathers are now considering 
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amendments to the city ordinances, and it is hoped that an improved 
building ordinance may be the result, for we sadly need an ordinance 
which will prevent the erection of any more wooden structures within the 
city limits. So long as people will act without reason, the law, or in this 
case the city ordinance, must interpose a restraint upon their folly. 

Our fire department has, during the past week been augumented by 
the addition of two new steamers and the organization of two new com- 
panies. Our fire marshal is alive to the requirements of the city in the 
matter of fire protection and is doing the city excellent service in his 
careful inspection of buildings and dangerously exposed sections of the 
city, and in his recommendations for increased fire-fighting facilities. 

X. 





CLEVELAND. 
The New Year Prospects—Closing the Accounts for 1880—Some Reflections on the 


Year's Business—Different Methods of Different Companies—Characteristics of 
Agents—How Companies Swell their Returns of Business Secured. 





[From OuR OWN CORRESPONDENT.] 

Tue close of the year brings to all a troop of reflections, as panorama- 
like the events pass in review before us. The state agents of our insur- 
ance companies are carefully looking over the premium receipts of the 
year, and comparing mem. with the business of a yearago. Then the long 
list of losses, both practical and total, crowd in there unwelcome figures, 
and the expense account can not be lost sight of, so the two are added up 
and the difference between the receipts and the outgoes sums up the re- 
sult of the year’s work, There is just a shade of nervousness about this 
time, as the thought of the news that the telegraph messenger will bring, 
and the losses which won’t down still further dejecting that little atten- 
uated margin of profit which is to show the gain of 1880. There is a heap 
of luck in this world, both good and bad, after all is said and done. Now 
in this there is the Insurance Company, mighty careful and pru- 
dent, tiever “‘ writing a risk at less than last year’s rate,” and promptly 
living up to all the rules and regulations of the ‘‘ Union.” Her managers 
are as upright as a gun-barrel, and run their business squarely. Now one 
would think that for all this virtue there should be some compensating 
reward, but the yearly report is made, and shows that not only is the 
premium receipt decreased, but the per cent of losses to premiums is even 
larger than last year, and much greater than the average of companies 
doing business in the State. These upright prudent managers must of 
necessity be orthodox in their belief, for were they insensible to the doc- 
trine of future rewards and punishments, they would have no solace, no 
joy in their self-sacrificing work. The labor of the year brings them no 
particular comfort, as the results have been far from what they had 
thought their sagacity and forethought would bring them. 

. Then there is the Company—a good loyal company by the way, 
but one which rarely cancels a risk, even though written contrary to the 
established rule, unless perchance some one should chance to enter a 
vigorous protest, and then it at once advises its agent that such things 
will not be allowed, and gently asks that, if possible, the rate should be 
raised, or the company will be obliged to cancel. The agent who can see 
through this millstone of obscurity just accepts the advice by the rule of 
contraries, and somehow forgets to ‘see to the little matter” right away, 
and by-and-by the cloud blows over, and the risk remains all ready for 
next year’s renewal. He likes that company because it ‘‘ never goes back 
on him,” and when he has a choice line of risks on his desk, his mind 
naturally turhs toward his friends and the free and easy company gets the 
business, whilst the very virtuous company on the same agency won- 
ders why its business is decreasing while the other is forging ahead every 
year. Then a comparison of the loss rated shows that the company with 
the elastic concurrence has actively a less loss account than its most puri- 
tanical competitor. 

The State agents of these two classes of corporations are very much un- 
like each other in their feelings as the year draws toaclose. One can 
see good results from his labors, the other only sees brown fields from 
which no harvest has been gathered—and which shows but little encour- 
agement for the year to come. 

There is a deal of hollowness in this world, and even in managerial 
Proficiency there are many hollow spots which produc: hollow returns. 
It is all well enough to be very proper and very nice, but whilst one is 











standing before the glass of self-adulation and admiring his rigidity, it 
adds but little to his shrewdness to know that rival companies in the same 
compact have quietly swept in the tricks whilst he is wondering how it 
was done. In the game of business, it is no mark of shrewdness to be 
made the catspaw to haul another’s chestnuts from the fire, and gain the 
reputation of being a ‘‘goody sort of a man,” and at the same time lose 
the hold upon one’s business for another’s glorification. Your successful 
competitor may to your face admire your uprightness, when behind your 
back he laughs at your verdancy. He is taking your business every day 
and you are not shrewd enough to see it. Now all this is somewhat 
humiliating to one’s high conceptions of the alleged honor said to belong 
to the underwriters’ profession, and goes far to show that self-interest is a 
tremendous leverage and one in daily use. We would not be understood 
as commending this peculiar shrewdness, any more than approving the 
egotistical opacity of its victim. Each are lamentable and should be rem- 
edied, or sometime the organization will follow in the wake of its more 
pretentious predecessor. Then there are enemies without as well as foes 
within, which have contributed largely to the unsatisfying feeling of many 
of the field men. These outside enemies belong to the broad church—are 
responsible to no one save their own directors, and write business at what 
they can get, irrespective of last year or any other year’s rate. Did it 
never occur to our far seeing leaders that they are upon the boards, enact- 
ing for the second time the same old piece, and that there are many un- 
regenerate folks who can’t be made to believe that there are a select fore- 
ordained few who can run the business of the country and control its 
destinies ? , 

These unbelievers are waxing fat and growing lusty upon the spoils of 
the faithful. Whilst the big dogs are fighting each other with paper 
wads to see who shall have the risk, these little pups rush jin and steal 
the bone, and when the “‘ big uns” have mutually decided to whom the 
bone belongs, they find there is no bone to share. With the average State 
agent, the amount of premiums received by his company for the year, in 
his State, measures, to some extent, the joint popularity of both himself 
and his company with the local agents. It is a complaint of a few of the 
field force that one particular and somewhat prominent company, “‘ goes 
back of the returns,” and incorporates in the amount of the premium re- 
ceipts from its sub-agencies outside of Ohio. Thus swells its business to 
an undue size, and, as they claim, is not a fair comparison. One of its 
agents in an Ohio city, who also represents other leading companies, let 
the cat out of the bag a year or so ago, by writing the manager of one of 
the latter companies, ‘‘I have written for your company dollars for 
the current year. How much shall I return for taxation?” The recipient 

*of the letter chanced to be in the city referred to a short time after the 
query was put, and interviewed the local agent as to the meaning of the 
conundrum. The agent, in the meantime, had concluded that he had 
‘put his foot in it,” and tried to explain it away, but the rumor generally 
gained credence that by some mysterious instruction he had been in the 
habit of returning for taxation for a certain company an amount much in 
excess of what he really received. Of course this liberality was a benefit 
to the State, but, if true, does not add much either to the brilliancy or 
veracity of its enterprising manager. Strutting in borrowed plumage is a 
pardonable weakness in some instances, but is sadly out of place in insur- 
ance details. Evc ip. 

CLEVELAND, December 16, 1880. 








COMMUNICATIONS. 


WHAT CONSTITUTES AN EXPOSED RISK. 
(To THE EDITOR OF THE SPECTATOR.] 


For years the old ‘‘ Theatre -Comique” on Pine street, between Third 
and Fourth street, St. Louis, has stood as a menace to insurance com- 
panies, and the great majority of agents have been ordered not to write a 
risk in the entire block, on account of it. There is no public alley in the 
block, and most of the buildings on two sides of the block are old rattle- 
traps that are an eye-sore, and would be gladly spared by the community 
if a kind Providence would only allow them to burn down, On the gth, 
the ‘‘Comique” caught fire under the stage and burned down, and not. 
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withstanding the weather was intensely cold, and the hose burst frequently, 
not a dollar of damage was done to surrounding property, and all the 
fears of insurance officials have been groundless. The question arises, 
what is an exposure? Lynx. 





MISSTATEMENTS CORRECTED. 
[To THE EDITOR OF THE SPECTATOR.] 


As so many sensational notices have appeared in the insurance journals 
in reference to the fire at No. 86 and 88 Bowery, allow me to state that no 
part of the line of insurance on the Liverpool and London Clothing Com- 
pany’s stock was made binding later than four days previous to the fire. 

THEODORE WEHLE. 

NEw York, December 27, 1880. 


SURRENDER VALVES, 
[To THE EDITOR OF THE SPECTATOR.] 


Sir :—Your interesting article upon ‘‘ Surrender Values” will do much 
good ; but I am surprised that you have overlooked the fact that one 
American Company—the Brooklyn Life—has been endorsing cash sur- 
render values on its policies for twelve years past. 

THE SPECTATOR: has commented on the Brooklyn Life’s practice very 
many times; and at this juncture, when the system is probably on the 
verge of general adoption in this country—as already in England—justice 
requires that the pioneer American company should not be forgotten. 

I enclose you a little publication of mine containing extracts from the 
prospectuses of many English companies in reference to cash surrender 
values. Yours respectfully, D. P, FACKLER. 


New York, December 23, 1880. 


[The Brooklyn Life has long been in the habit of contracting for a sur- 
render value in issuing its policies. Our article on the subject was sim- 
ply intended to note the fact that it was not the general practice of Amer- 
ican companies to do so. Further reference to the subject will enable us 


to point out the practice of the Brooklyn Life in this matter—Editor THE 
SPECTATOR. | 








SPECTATOR SURVEYS. 


THE Pacific Mutual Marine is about to quit business and go into liquid- 
ation. The company has been losing money and caste steadily for several 
years. Its former master-hand, the lamented William Leconey, was sadly 
missing in the management of late years. Its decline is another evidence 
of the unhappy experience of the marine companies. 

* % * 

A sTorY is going the rounds of the offices that a reinsurance contract 
was consummated a few months ago, by which the retiring company got 
rid of all its risks in a certain territory for a net sum of about $4500, and 
its managers are now congratulating themselves upon the fact, inasmuch 
as the company which took the risks has had to pay about $8000 for the 
privilege. This is often the experience of reinsurers, and it will probably 
be found upon investigation that not one reinsurance contract in five pays 
a profit to the company assuming the risk. The businessis scouted by 
many companies as undesirable in every case. 

* t ~ 

THERE was a fire in a building occupied by several enterprising insur- 
ance agents on Pine street a few weeks ago, and any number of people 
are willing to swear that the cause of the fire was the flaming sign-board 
displayed by one prominent firm above the basement door. We are glad 
to be advised that the firm in question is well insured upon its office 
fixtures, 

* % * 

Tue St. Nicholas Insurance Company has reinsured and retired. This 

movement has been expected for at least two years, and the figures will 





prove that it would have been far better for the stockholders if the com. q 


pany had gone into an earlier liquidation. Recently the acceptance of 
out of town risks and other practices gave the appearance of an intended 
retirement, which was further confirmed by the fact itself. 


There are cer. © 


tain visible signs which foreshadow these intentions, and we might men. ~ 


tion two other companies which are beginning to indicate a similar step 


in their present acceptances. 
*% % * 


THE experts of the local board are now vexing their souls over the new. 
fangled ozone cones for revivifying the atmosphere in stores and offices, | 


These cones contain sticks of phosphorus in water, and so long as the 


jars are uninjured there is no danger, but if any unforeseen event should 


tumble one of them down from its shelf and spill the water, the phos. 
phorus ina short time would ignite. The danger is regarded as remote, 
but unless the insurance committees consent, the owners of the patent 


will not succeed in introducing them down-town very generally. The 


mere mention of phosphorus in such a connection causes the underwriter 
to shudder with fear. 
* * % 


Nor only our own elevators have exhausted this market and the sur- 
rounding country for insurance recently, but orders from St. Louis, Chi- 
cago, Milwaukee and Toledo, have poured in for coverings very fast. 
‘*Wabash 4” in Toledo has probably been covered for a quarter of a 
million dollars (on grain contained therein), and the St. Louis elevators 
have also called for very large sums. There is a disposition on the part 
of some companies to speculate upon this insurance, and to carry exces- 
sive lines for excessive rates. This is legitimate as long as the risks do 
not burn, but the first big elevator fire in this vicinity will produce a small 
panic in the office of such speculative companies. 

% % a 

THE marine brokers were on the scent of the Pacific Mutual’s customers, 
long before it was known on the street that the company intended to sus- 
pend business. One of the Pacific’s leading dry goods customers was 
waited upon by about a dozen of these industrious gentlemen within 
twenty-four hours, soliciting their business. Tidings of such events fly 
like wildfire, but in this case the wildfire would have been a slow coach in 
comparison. 

% % ie 

IF lightning does not strike twice in the same place, fires do—as witness 

the premises on the corner of Cliff and Fulton streets. Outwardly that 


-was one of the choicest risks in the city, but inwardly it seems to have 


proved itself dangerous to the underwriters, There was one English 
company which had $30,000 on the risk dropped in November and re- 
newal refused. There was joy in that office the morning after the fire. 


* % * 


THE Coast Review says: *‘ To our Pacific Coast fraternity those New 
York underwriters are a queer mixture, they agree on two points only, 2.2. 
resistance to legislative assassination, and commendable co-operation in 
suicidal warfare amongst themselves. What an example those exem- 
plary preachers and faulty practitioners of New York set to the semi- 
civilized and their less cultivated brethren of the western wilds,” 


* % % 


WHEN the block in Chambers street on which A. T, Stewart’s down 
town store is located, was counted in the dry goods district, several hard- 
ware firms toward Centre street were glad enough to get their insurance 
at seventy-five cents. It was by order of the local board, excluded from 
the dry goods district, and now behold, the same firms get gilt edged 
policies at thirty-five cents with a big rebate beside. 


*% * a 


THE stock of a smail city company was advertised to be sold at auction 
a few weeks ago, but when the hour arrived for the sale, nobody would 
bid upon it at any price, and the stock had to be withdrawn. This was 
not the case of an obscure or insignificant company. It may have been an 
accident or a coincidence, but it serves to show, at least, the indifference of 
the public to investments of this kind. There is going to be a day of 
reckoning in some of our city offices, when officials who stand in the way 
of liquidation will be asked to step down and out. A Brooklyn company 
lately revolutionized its official staff because no dividend had been paid, 
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That was one form of discontent. As well might the captain of a ship 
refuse to try to stop a leak because he couldn’t see it from the quarter 
deck, as for officers of companies to refuse to adopt measures for economy 


in management. 





NEWS OF THE WEEK. 





Insurance Gambling. 


THE abuses of what is called ‘‘ co-operative life insurance’’ have be- 
come so flagrant in Pennsylvania as to call for some very plain speaking from the 
press, if not for some decisive action from the authorities. The Insurance Com- 
missioner, in his annual reports, has heretof.re contented himself with what 
amounts simply to a disavowal ofresponsibility for the so-called ‘‘ mutual benefit ” 
associations, and, as they are not subject to the laws governing life insurance, that 
may be all that can be required of him. These associations really are not life in- 
surance companies, although they pretend to be, except when they need to plead 
exemption from the insurance laws. In theory, they are simply beneficial associa- 
tions. A number of people agree together that when any one of them shall die the 
survivors will each pay a specified sum to his heirs. That is all there is of it. 
There is no general fund, and nothing is ‘‘insured,” except by the good faith of 
the individual associates. Where the plan is carried out in good faith, and really 
for ‘‘ mutual " benefit, it may be a harmless though seldom a wholly satisfactory 
system. But it readily will be seen that if this plan is s arted by any man or set of 
men for the purpose of making money, it becomes inevitably an instrument of 
fraud, 
In the first place there is required an entrance fee and annual du s, and a per- 
centage is added to each assessment for ‘‘expenses.” From the last insurance 
report it appears that the income of twenty-two of these companies during the year 
amounted to $281,565, one of which sum $141,576, or about one-half, was used in 
the payment of death claims and the other half absorbed in expenses. The Com- 
m'ssioner pertinently remarks: If the managers of these companies expect to 
commend them to the public as econom’cal substitutes for regular life insurance, 
they must present a better record thar this.” Buta worse feature remains. It is 
obviously to the interests of the managers to take in as many members as possible 
and to have as many deaths as possible, since their income is thus increased. And 
even supposing them to be honest, it is absolutely necessary to the success of their 
plan that the membership should be full. There is no reserve fund for the pay- 
ment of claims. As the circular of one of the companies ingeniously puts it: 
‘* The tunds are held by the insured themselves until a death occurs, which is the 
best security that can be offered,” and if they have promised to pay a thousand 
dollars, and there are not a thousand members in that “ class," or group of mem- 
bers, who can be assessed one dollar apiece, the amount cannot be made up with- 
out a drain upon the twenty-five per cent added for ‘‘ expenses."" All this tends 
directly to promote recklessness in the acceptance of risks, which is the more mis- 
chievous from the fact that the premiums do not increase with age, as in ordinary 
life insurance, but old people, whose expectation of life cannot exceed a few years, 
are admitted on precisely the same terms as young people. The natural result has 
been that the whole business has degenerated into mere gambling, at the expense 
of the honest folks who have gone into the scheme in good faith and who have 
been bled so extensively that they cannot afford to drop out and thus lose all they 
have paid. Organizations have been started all over the State for no other purpose 
than to gather in the largest amount of premiums and percentages, and their 
agents are sent into the remotest districts, insuring anybody and everybody, for the 
benefit of any one who would pay the entrance fee. Thus the speculative mania 
has spread throughout Eastern Pennsylvania to a most alarming extent, and a 
large portion of the population seems to be engaged in betting upon the chances of 
death of the sick and infirm. Sometimes as in the Raber case, this has led to 
actual murder, and in no case can it be promotive of very kindly feelings or of a 
sense of security on the part of the insured. If only the gamblers were concerned 
the business would not be so mischievous. But every one can understand how, 
under a system by which one’s expectation of benefit depends upon paying his 
assessment promptly for every death, the honest people are simply plundered by 
the gamblers, 

We believe there are a fewof these co-operative companies that are honestly 
managed, and it is possible that the system can be made to work advantageously, 
although it ought to be understood that, in the absence of any mathematical rules, 
or of any possible legal restraint, it depends even more absolutely than regular life 
imsurance upon the good faith of every one concerned. But it is not the present 
purpose to discuss the theoretical merits or demerits of the system. Even suppos- 
ing the idea to be sound, its practical abuses more than counterbalance any good 
that itcando. Forone honest concern there are a score that have no other 
Purpose than the promotion of gambling. As The Times has before said, they 
-*ar about the same relation to legitimate insurance as the bucket-shop bears to 
+4 Stock Exchange, and their influence, as the news columns of this paper have 


lately shown most clearly, is altogether demoralizing. It is time that the business 
of these irresponsible corporations was brought to a summary end.—Philadelphia 
Times. 





Retirement of the Pacific Mutual Insurance Company. 


THE Pacific Mutual Insurance Company, devoted to marine and inland 
insurance exclusively, has thrown up the sponge and decided to go out of business, 
after discharging all liabilities to the best of its ability. The company was organ- 
ized on January 6, 1855. It had been in a languishing condition for some time 
back, and several severe losses during the year just ending made matters still 
worse. The excess of liabilities over assets continuing to increase, the directors 
determined last week to adjust matters in the most feasible way and dissolve the 
company. A prominent item among the liabilities of this, and in fact, of all the 
mutual marine companies, is that of outstanding scrip, representing dividends 
declared, and which are to be cashed when the company will have accumulated 
sufficient money to take them up. On January 1, 1880, the Pacific Mutual's assets 
amounted to $726,375, and the liabilities to $786,121, (including $408,541 of this 
outstanding scrip). The directors have determined to cancel 50 per cent of this 
scrip, pay the remainder and give up the business at once. 





South Carolina Legislation. 


THE following is the bill relative to licenses. 
Senate, it leaves the amount of the license tax as before: 


SECTION 1. That Section 6 of Chapter LXII., Title XIII. of the General 
Statutes and the several Acts amendatory thereof be, and the same are hereby, 
repealed, and the following clause inserted ia lieu of said Section 6 ot Chapter 
LXII., Title XIII. of the General Statutes : 

‘* That it shall not be lawful for any Insurance Company, not incorporated 
under the laws of this State, or any Agent of such Company, to take risks or tran- 
sact any business of insurance of this State, without first obtaining a license from 
the Comptroller General for each County of this State in which such risks are 
taken or such insurance business is transacted, which license shall expire on the 
thirty-first day of March in each year ; and for every such license the said Com- 
pany or Agent taking out the same shall pay or cause to be paid into the Treasury 
of the State the sum of ten dollars, the sume to be appropriated for the use and 
benefit of the State. The Comptroller General of the State, for his services in this 
matter, shall be entitled to reccive an additional salary of twelve hundred dollars 
per annum, to be paid in the same manner, in all respects, as is paid his salary as 
Comptroller General.” 

Through the influence of Mr. Sabits, the tax was reduced in the Senate to five 
dollars, so no change has been made, as it was five before. 

The Committee of Ways and Means report the following as a substitute fora 
bill previously submitted. 

SECTION 1. That the Comptroller General of this State be, and he is hereby, 
required to turn over to the State Treasurer, for the benefit of the State, all fees or 
sums of money hereafter derived from Insurance Companies or their Agents for 
licenses. 

SEC. 2. 
repealed. 


As amended in the 


That all Acts and parts of Acts inconsistent with this Act are hereby 





A Queer Fire. 


THE Fireman’s Insurance Company, of Dayton, recently paid a loss at 
Wakeman, O., which originated somewhat peculiarly. The stock was millinery, 
and in the show window the owner had set up a kerosene lamp and a tin reflector. 
Among the goods was a small belt of silk lace trimming, and upon this the re- 
flected rays from the lamp focussed to such an extent as a!most to entirely consume 
the silk. The fire was discovered and put out, and, with the exception of a small smoke 
damage, not another article was injured. The query is after all, was this a case of 
spontaneous combustion in black silk lace, or could a tin reflector to a kerosene 
lamp so intensify the rays of hight as to cause combustion of an article several feet 
trom it? The sequel to this if known might satisfactorily account for some of the 
mysterious fires in millinery shops. 





A Receiver for the Piedmont and Arlington Life. 


IN last week’s issue of THE SPECTATOR we gave an extract from a 
circular issued by the trustee of the Piedmont and Arlington Life Insurance Com- 
pany, of Richmond, Va., which recently failed, wherein he stated that the principal 
cause for failure was the falling due of a large number of ten year endowment 
policies. We remarked that this was evidence of incompetent management. Judge 
Hughes, of the United States Circuit Court, evidently agrees with us, and puts in 
strong and forcible language the idea we intimated. An application having been 
made to him for the appointment of a receiver of the company’s selection, the 
Judge, on the 23d inst., rendered a decision, in which he said: 

“I think that the mere failure of a life insurance company is prima facie proof 
that its operations have been conducted in a fraudulent manner, and if the failure is 
not explained by some great casualty such as a wide-spread pestilence or a sudden 
financial convulsion or physical calamity, I think it is er se proof of fraud. I will 
not pretend to say that it creates the presumption of moral turpitude in the mana- 








gers of the company, butit certainly does of constructive fraud ; that is to say of that 
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financial imbecility or recklessness or extravagance, or that gross negligence which is 
equivalent in its consequences to fraud, and which a court is bound toregard as con- 
structive fraud. Would the court be justified in allowing a trustee, appointed by 
such a company in the very deed in which it avowed its insolvency, to remain in 
the custody of its effects and to administer them? Could the court expect to at- 
tract and retain the confidence of the public and of its suitors if it should sanction 
such an act? I think not. The insolvency and abnegation of the company left it 
effects in the legal and rightful custody of no one, and the court must at once pro_ 
vide for the emergency by appointing a receiver.” 

The Judge then announced the appointment of A. L. Boulware, of Richmond, as 
receiver of the company. 





An Order Relating to the Continental Life Receivership. 


AN important decision respecting the distribution of the funds in the 
hands of the Receiver of the Continental Insurance Company was made last week 
by Judge Westbrook in the Supreme Court, Special Term, at Kingston. Ali claims 
against this company wer: requited to be filed on or before June 16, 1879. The 
policies of certain persons who died prior to that date were presented to the Re- 
ceiver as if they were still running, and not as death claims, and the persons pre- 
senting them accepted without objection a dividend of 2 per cent declared by the 
Recriver upon the reserve value of running policies. A motion was made by Mr. 
William Barnes, before Judge Westbrook, to have these policies valued as death 
claims. The same attorney moved, also, to havea little change made in the char 
acter of a claim, based upon a policy, whose subject died after June 16, 1879. Mr. 
Lucius McAdam moved for the admission of death claims which matured before 
that date but were filed afier it as running policies, and upon which no dividend 
had been paid. Mr. Raphael J. Moses moved for the admission of claims upon 
policies which have not yet been filed. These motions were opposed by George 
W. Wingate, counsel for the Receiver; Mr. S. W. Knevals, counsel for the Attor- 
ney-General, and Mr. Whiting, counsel for policyholders. They objected to the 
allowance’of claims for death that have occured since June 16, 1879, because in- 
justice would be done to living policyholders, the liabilities of the company would 
be increased by $1,000,000 a year, and it would be made practically impossible for 
the Receiver to settle up the affairs of the company. Th.-y urged that clear proof 
of mistake should be exacted before any claim entered upon an alleged running 
policy, on which a dividend was accepted, should be charged to a death claim ma- 
turing prior to June 16, 1879. It was also urged by the counsel for the Receiver, 
the Attorney-General, and the hol ters of running policies, that if it were decided to 
admit any claims not filed prior to the date fixed a general order should be made for 
the admission of all whose holders could give valid excuses for their delay. 

Judge Westbrcok has decided that a death claim must have matured prior to June 
16, 1879, and that a policy upon which a death occured after that date can only be 
admitted upon its reserve value as a running policy, The reason for this, he says, 
is that if claims accepted by the Receiver as upon running policies should be al- 
lowed to be revalued as death claims, it would be impossible to ascertain the com- 
pany’s liabilities, and to determine what dividends could be paid from time to time. 
As to claims which were filed prior to June 16, 1879, as upon running policies, and 
upon policies which dividends were accepted, when the claimants knew that the 
subjects of the policies were dead, Judge Westbrook holds that they cannot be re- 
valued as death claims. He also decides that the court can permit any claim to 
be presented and accepted by the Receiver, as if it were filed before the end of the 
time previously fixed, upon good cause being shown for the delay. An order is to 
be prepared fixing a time in which claimants may make their excuses for delay, and 
file their claims, if their explanations are held good. 





The Ohio Valued Policy Law. 


THE Advisory Committee of the United Fire Underwriters in America 
has issued a circular to companies and agents doing business in Ohio, notifying 
them that an effort is to be made this winter to secure the repeal of the valued 
policy law in that State, and requesting that they use their influence to secure the 
accomplishment of that object. The protest sent bythe New York Board of Under- 
writers to the New York Legislature, when the valued policy bill was before it, and 
which was adopted by the United Fire Underwriters, is used as a circular to influ- 
ence the members of the Ohio Legislature. Although previously printed in these 
columns, we reproduce it, as furnishing to those opposing the valued policy law in 
various States, an epitome of the principal arguments in favor of its repeal or 
against its adoption. 


PROTEST AGAINST THE VALUED POLICY LAW. 
To the Honorable Legislature of the State of Ohio: 


Ist. Its provi-ions converta simple contract of ind»mnity for actual loss into one, 
which, under the hands of bad men, may, under the sanction of law, become a mere 
wager policy of the most dangerous character, in that it, in certain cases, compels 
— of an amount in excess of actual loss, removes all interest or care of the 

nsured in the protection of his property, and offers a prize tor the wicked and fraud- 
ulent burning of the thing insured to realize beyond its actual value, 

_2d. That it changes the whole theory of fire insurance, which has prevailed ever 
since its origin, and is in direct opposition to the whole tenor of the decisions of the 





courts both here and in England, in which valued policies have been discounte- 
nanced and discouraged as against the policy of the law and injurious to public 
morals. 

3d. That it stimulates and encourages over-insurance, an evil to which is to be 
atiributed a large proportion of fraudulent fires, notwithstanding the utmost en- 
deavors of underwriters to guard against it in limiting the amount of insurance to 
be granted. ; 

4th. That it determines in advance the amount of recovery by the amount a dis- 
honest person may be able to induce the company to take on his property, the value 
of which is peculiarly within his own knowledge, and of which the underwriter can- 
not be as well informed without great labor and expense either to himself or the 
insured, which expense, if paid directly by the insured, would prove a severe tax 
upon his forethought in covering his property by insurance; while if borne by the 
company, would, as a matter of self-protection, lead to a large increase in rates, or 
an abandonment of the business as no longer profitable or desirable. : 

5th. That it offers a direct inducement to dishonest property-holders to insure 
their property for more than its real value, and promises the solemn sanction of 
law to him in enforcing the collection of claims, however unjust and exorbitant, 
provided only ‘that the claim be not tainted with actual fraud,” a thing well-nigh 
impossible to prove in almost every case. ; 

eth, Its tendency is to increase enormously the destruction of property by fire, 
thereby increasing the loss to the commonwealth of the State by the unnecessary 
burning of property. This is demonstrated beyond a doubt in the State of Wiscon- 
sin, the first State to adopt such a law, by a large increase in the ratio of losses 
during the three years since its enactment, a fact testified to by the authorities of 
that State, and recognized by all underwriters doing business there. i 

7th. Its legitimate effect is to the positive disadvantage of honest policyholders, 
and to the advantage of designing and dishonest men. Every claimant may, where 
no such law exists, require his loss to be determined by disinterested arbitrators, 
chosen from among his neighbors, or he may my to the courts with a certainty 
of obtaining full justice at its hands and at the hands of a jury of his own vicinity. 
Such a law is needed to secure the rights of the insured, and is open to grave doubts 
as to its constitutionality. 

Finally, the Jaw will largely promote incendiarism and arson; enormously in- 
crease the proportion of fraudulent and dishonest losses; tend to demoralize the 
citizens of the State by giving the sanction of law to fiaud; and rob the State of 
the high position it ought to maintain in protecting the great interests of fire insur- 
ance, soimportant and indispensable to the business and mercantile relations of the 
whole country. 

We therefore respectfully and urgently remonstrate against the law, and beg to 
express our firm confidence that the wisdom of your honorable body will save the 
great interests we represent from the wrongs and injustice sure to follow legislation 
of this character, and we therefore pray for an immediate repeal of the law. 

We venture also to set before your honorable body a copy of a portion of the 
remonstrance of the New York Chamber of Commerce, against a similar bill itro- 
duced into the Legislature of this State in 1871, containing these words, as pecu- 
liarly and emphatically applicable to the bill now before you : 

The Chamber of Commerce of the State of New York respectfully but earnestly remon- 
strates against the passage of Assembly bill numbered 624 and 625, and against any and all 
other bille containing provisions of a kindred character. Both of these bills contain such 

rovisions respecting the adjustments of losses by fire insurance companies as will, if they 
ton legal enactments, tend to increase the crime of arson, to encourage the ay een 
of frauds, to enhance greatly and improperly the amounts of losses to be paid by insurance 
companies, and lead not only to a degredation of public mcrals, but also to an increase of 
the burdens of honest citizens, by involving their property more frequently in destruction by 
fires caused by incendiaries, and by making it necessary to pay such greatly increased rates 
al premium for insurance as will be required, under such circumstances, to pay the increased 
losses. 





The London and Staffordshire. 


ONE of the largest insurants in Chicago was recently made indignant 
by having a portion of his insurance placed in the London and Staffordshire Insur- 
ance Company, of England, whose American headquarters are at Washington, 
D. C., and whose assets, it is claimed, are not as large as they might be. This 
company came to this country a year or two ago and established an office in Wash - 
ington, where there are no insurance laws to be complied with, and no supervision 
to be feared. It has never yet, to our knowledge, made a financial exhibit of its 
condition to the people of the United States. So far the company has been operat- 
ing upon general credit. Whether it be entitled to credit or not, is not ascertain- 
able from any statements made. Ifthe company be entitled to the confidence it 
seeks to establish, it should at once enter into line with the other foreign companies, 
put up its deposit and show its hand. Its present mode of doing business is not 
calculated to inspire faith in its character. If the company be sound it should not 
hesitate to place itself right before the public. If unsound, it should be forced to 
retire from the country. The public has a right to be informed of the actual condi- 
tion of the company, and cannot be informed any too soon. 





The Penn Mutual Life Insurance Company. 


THIS company is one of the oldest as well as the most reliable life 
insurance institutions in the United States. Organized in 1847, it has continued 
to build up its assets and increase the number and amount of insurances, until at 
the present day its assets total somewhere in the neighborhood of $7,500,000, 
while the number and amount of the policies in force are about 12,000 and 
$30,000,000 respectively. That the Penn Mutual Life furnishes trustworthy 
security at the least possible cost, is obvious from the following experience of one 
of its policyholders, which in fact, is but an illustration of the benefits which have 
resulted and are resulting to many others. Policy No. 36, for $5,000 on the life of 
H. C. T., was issued July 13, 1847, at age 26, the annual premium being $105.50. 
Up to the present time 34 premiums have been paid, aggregating $3,587.00; but 
dividends have been allowed to the insured, amounting to $1,992.69. The actual 
cost for $5,000 insurance, during the past 34 years, has therefore been $1,594.31, _ 








unte- 
ublic 


oO be 
f en- 
ce to 


dis- 
value 
can- 
r the 
- tax 
y the 
S, or 


isure 


ant 
sur- 
ton, 
This 
ash - 
sion 
its 
Tat- 
ain- 
se it 
ies, 
not 
not 
d to 
ndi- 


life 
ued 
l at 


and 
thy 
one 
ave 
> of 


but 
ual 


31, 








Bed I i 3 


Dec. 30, 1880 | 


THE SPECTATOR. 


45 








equal to an average annual payment of $46.89. Dividing this by 5 it is found that 
the actual payment per year for an insurance of $1,000 amounted to only $9,37. 
It should not be forgotten that this policy is non-forfeitable, and at any time 
within the past 34 years had the individual in question been unable to pay his 
premiums, he would have received paid-up insurance for more than the back pre- 
miums paid by him. 

It is a point in favor of the Penn Mutual Life that its claims have kept 
well within the mortality table computation, while its expenses have always been 
slight; in other words, the company is one of the best managed institutions of its 


kind in the country. 





Spontaneous Combustion. 


A CiTy paper says that Fire Marshal Sheldon ascribes the conflagra- 
tion that occurred last month at the establishment of Hertz & Co., Nos. 313 to 323 
East Twenty-second street, to this lurking cause of destruction. He has addressed 
a communication to the New Board of Fite Underwritere upon the subject, in 
which he says that the fire originated on the fourth floor, which was used for the 
oiling, polishing and varnishing. For the oiling and polishing a grass was used, 
which at the close of the day was supposed to be collected, taken down to the en- 
gine-house, and there consumed. But on the evidence of the watchman it appear- 
ed that it was sometimes left in barrels on the floor where it had been used; that 
he had on occasions taken it from these barrels, spread it out upon the floor, and 
once spread it upon the sidewalk, where it ignited. Thus is declared another 
source of danger to the fire underwriter, and also shows that though the regulation 
of an establishment may embrace all the elements of care, when their enforcement 
is left to the caprice of an irresponsible boy, they are not of a protective character. 


The A2tna Fire to Increase Its Capital. 


THE A2tna Fire Insurance Company, in response to the call of the 
times, proposes to increase its capital to $5,000,000. The new stock, it is said, will 
be offered to the shareholders of the present stock at par, with the privilege of their 
giving secured notes bearing 6 per cent interest, to pay for it. There is no doubt 
as to the rapid disposal of the new stock, for an interest in the A2tna Fire is too 
valuable an investment to let pass by at the present day. When all the new stock 
will have been paid in, the company will possess the largest paid-up capital by 
$2,000,000 of all the insurance companies of the United States. 





The Electric Light Not a Promoter of Fire. 


THE Cleveland Board of Fire Underwriters has been looking of late into 
the theory held by some persons that electric lights are to be deprecated on account 
of their liability to produce fire. Several prominent members of the board visited 
the works of the Brush Electric Light Company in that city, some days ago, and 
made a thorough investigation into the matter by actual experiment. These mem- 
bers have reported to the board their belief that leakage in pipes and accidents 
in the use of gas are many times more liable to produce serious results than is the 
electric light contrivance. 





Re-insurance of the St. Nicholas Insurance.Company. 


Now that the time when the companies must submit a statement of 
their condition to the inspection of the public is almost here, one by one the weak 
and disaffected companies are beginning to slink from the insurance field. The 
latest announcement is the retirement of the old St. Nicholas Insurance Company, 
of New York. This company was oganized in July, 1852, and for many years did 
@ prosperous business. Of late the company’s business had been very unsatisfac- 
tory, as will be seen from the following figures, representing its experience for the 
past two and a half years: 
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* This line shows the figures of the company for the six months ending June 30, 1880. 
t Capital impaired $6040. 


The rapid decrease in the company’s assets and disappearance of its surplus are 
apparent, while the heavy losses sustained during the last year and a haif show one 
cause of its speedy decay. The losses during the first six months of the present 
year were much in excess of the losses sustained in the entire year of 1878. The 
enormity of the total disbursements in 1879 and 1880, as compared with the 
income, show how futile it would have been to continue business under existing cir_ 
cumstances. The St. Nicholas re-insured in the German-American Insurance 
Company, 





SOME LATE INSURANCE DECISIONS. 


DEATH BY DROWNING AN ACCIDENT FROM OUTWARD MEANS. 


A DECISION which tends to more definitely determine the liability of 
lite insurance companies was rendered on November 29, in the case of Winspear vs. 
The Accident Insurance Company, (limited,) in the Court of Appeal, sitting at West- 
minster. In February, 1879, the husband of the plaintiff in the case, applied at 
the company’s insurance office, for a policy insuring $5,000 in case of death by ac- 
cident, and with a weekly allowance of $30 in case of total incapacity for work, for 
which he paid a premium of $15 per annum. In reply to the usual questions in 
the form of application the deceased stated inter alia that he had never been sub- 
ject to fits, and had no disease or physical defect. The policy granted contained 
in its conditions a proviso to the effect that the insured should not be en‘itled to 
make any claim under the policy ‘for any injury from any accid-nt unless such 
injury shall be caused by some outward and visible means,"’ and further, that it 
should not extend to death by suicide, felonious or otherwise, or by dueliing, or 
fighting, or by poison, or intentional self-injury, or by war, invasion, or popular 
riot or assault, or from injuries sustained while riding at races or steeplechases, or 
in fact, in any case in which the insured voluntarily exposed himself to danger. On 
the 26th of May, 1879, the policy being then in force, the insured in attempting 
to cross a shallow stream fell into the water, and was drowned; but beyond that 
he did not sustain any personal injury to occasion death. The company having 
refused to pay the $5,000 insured for on the ground that the death was not occa- 
sioned by personal injury caused by accidental external and visible means within 
the intention of the policy, the facts were set forth in a special case raising the 
question whether the death of the deceased happened under such circumstances as 
entitled the plaintiff to recover under the policy, in which event judgment was to be 
entered for her for $5,000. The matter was argued in the Exchequer Division, 
when the Lord Chief Baron and Mr. Baron Huddleston gave ‘judgment for the 
plaintift, against which decision the company appealed. Lord Coleridge, Lords 
Justices Baggallary and Brett concurring, affirmed the judgment of the court be- 
low. It was perfectly clear to the court that the insured died from drowning in a 
brook while in an efileptic fit, and drowning had been decided to be an injury 
caused by an accident from outward and visible means. The court was of opinion 
that the injury of which the insured died was an injury the risk of which the company 
took on themselves, and it appeared to him that the death did not come within the 
words of the proviso. It was not within the words natural disease or exhaustion, 
but resulted from an accident which was drowning, so that the words of the pro- 
viso had no application in this case. 


THE WorD CHILD INCLUDES GRANDCHILD. 


ON October 4, the Kentucky court of appeals decided in the case 
of Duvall v. Goodson, that life insurance bought for the benefit of a child can be 
construed to include a grandchild. To the gereral rule that the word ‘“ child” 
does not embrace a grandchild, there are two exceptions; first, where a will or 
writing would otherwise be inoperative, or the manifest intention would be defeat- 
ed; or, second, where a will or writing shows by other words that the word was not 
used in its ordinary and proper sense, but in a more extended sense. The opinion 
was given by Chief Justice Caper. ° 


A Wire's PoLicy Not Goop FoR A SECOND WIFE. 


THE Minnesota supreme court, in Rieher v. Charter Oak Life decides 
that should a husband in taking out a policy upon his life, provide that the sum in- 
sured shall be made payable to his wife upon his death, or in the event of her 
demise before him, to his children, he cannot after her death, and upon marrying a 
second wife, surrender the policy and take another in its place made payable to 
this second wife for her sole and separate use and benefit. Judge Cornell, who 
delivered the opinion, held that such a surrender would be without authority and 
the children were not thereby deprived of their rights under the original policy ; 
also, that the children who should get the benefits of the first policy should include 
the issue by both marriages. 


SELLING LIQUOR WITHOUT LICENSE. 


THE Supreme Court of Massachusetts has decided, in the case of 
Lawrence v. National Fire Insurance Company, that if a person is engaged in the 
unlawful business of selling intoxicating liquors without a license at the time of the 
making and acceptance of a policy of insurance on the stock in trade, and fora 
month afterward, the policy does.not attach, although he makes an application for 
a license immediately after he begins such business. 


INCUMBERED PROPERTY. 


THE case of Martin v. Forest City Fire Insurance Company, tried in 
the Common Pleas Court at Cincinnati, has been decided in favor of the plaintiff, 
The court held that the company not being notified that there were mortgages and 
incumbrances on the insured property did not effect the validity of the policy, 
There are ten other suits, in which Martin is plaintiff, pending in the courts, 








46 | THE SPECTATOR. OL Thursday, Bp 



































































































































New York State Companies. Other State Companies. 
Last Last Sas 
F stad | Drvipenp | py SALES 3: : Fao DivipEND 3 32 & ta 
SS | Capital | yline o7| Pap. | re a Capital | Value oy PAID. S ae 3 = 
NAME OF COMPANY. | |,/@!42# | Stock |__| —__ NAME OF COMPANY. NF lof ate MP | Stock _|tss2 
be -* “¢ ™s] Per $100, | pwn re - “<< 14! Per $100 s°; ceas 
S 1880, by 1880, 7 Ss P 
q,* Fan. q, Date.|Per Ct.| Date. (Per % ™ Jan. % Date.\Per Ct. et = 
1880. Cent.) 1880. & Gq 3 R 
a | a ee aes: 2 a ae : posi 
Agricultural. ..........---.--- $50 | a$200,000 | $217.58 72. aio | 200 Etna, Hartford....-- $100 | $3,000,000 | $177.87 | Oct. 5 245 ‘ 
IE is biked aden con~auxeowre 30 200,000} 189.76 | July 6% | 160 Alliance, Boston 100 200,000 rae) BEES ives Pa = of a 
American .....-..--------- -| 50 400,000 | 218.97 | July 4 145 | a 
American Exchange 100 200,000] 131.27 | July 5 | weee---- 106 apatite, TARe cc cccecccsevsoccccen 100 300,000] 145.87 | July| 5 32% — 
Broadway 25 200,000 | 250.20 | Aug. a ee 2104 RR, no sarees tnscccntveses woe 600,000} 219.73 | ---- | wi =, Fire 
Brooklyn 17 153,000] 228.42 | July! 10 | -------- 195 American, Philadelphia.-.........-..-.. 100 400,000 | 247.20 | Oct. | 5 170 
Buffalo ..}| Too 200,0c0} 121.68 | July 5 | wreeeeee 105 PE GE idacctdcccncnsececcaces 25 300,000} 176.86 | July| 6 144 fie 
Buffalo German . 100 200,000] 310.51 | July| 10 | -------- --- : Fe Seal 
a --| 20 300,000] 262.19 | July| 10 | -----+-- 209 Armenia, Pittsburgh eee 250,000 | 109.95 | ---- ‘ nals a, 
BE itnicatipaveenebaunon 70 210,009 | 177.82 | Aug.| 5 | -------- 120 Atlantic, Providence 50 200,000] 107.37} June} 3 ro e = 
wan cuccseceiecdesesss 100 250,000] 153.00 | July 5 Boylston Mutual, Boston.......-..----- 100 557,200 | 132.21 | July 6 130 ‘& Coa 
Columbia -.. 30 300,000 | 100.24 | x 5 Citizens, St. SS. aac upeduecs — 200,000 | 183.35 | July 5 107 rs 
Commerce. ....-.. - 25 200,000 | 176.60 | Nov 3 | ; } ae ‘a 
Commercial 50 200,000} 169.40 |§ July) 4 Commonwealth, Boston-....--.-------- 100 500,0°0| 105.89 | Oct.| 3 8% 
Continental ..........--.-..-. 100 1,000,000] | 210.53 | uly 6 Connecticut, Hartford... 2.202.020. | 100 1,000,000] 120.97 | July 5 1334 i Con 
| ‘ 
40 300,000 | 282.09 | Oct 7% I a sc edvawacameen 250,000] 192.90} July| 5 120 * - 
100 200,000] 136.92 | July 3% Bilst, Damen... cccs..-.-neccceee 200,000} 161.80 | Oct.| 5 142 ¥ 
30 200,010| 150.00 | Aug. 5 | a has | 
50 200,000} 169.42 July| 7% Equitable, Providence... ....-..---------| 10 200,000} 14033] .-.- | -- a ae him. 
17 204,000 | 133.79 july 3% | Fairfield, South Norwalk... ....-.--....| 100 200,000 | 108.65 /§July 4 8s a 
10 150,000} 154.67 July 5 ; Ds P | - 
Pookie and Emporium. ---- 100 200,000} 168.25 July 6 Fire Association, Philadelphia..... .... ; 50 500,000} 250.20 | July | 20 633 a 
German American. -.......-- 100 1,000,000 | 188.00 yu 5 Firemans Fund, San Francisco ....-..... 100 300,000} 142.06] Oct.| 3 105 5 a fir: 
| *500,000| 175.00 jy 5 F | = clair 
10 200,000] 326.61 | July 5 Firemens, Baltimore ...-.-..-.---------- 18 378,000] 125.95 | July 7 172 a 
I SR aren eenevecenecnsoerne | 20 250,000} 121.32] ....| -- a B - 
CAINE conc cescceeecosesoeves 50 200,000] 159.13 July 5 : a 
Greenwich ....220..22.2006.- 25 200,000| 274.19 | Oct. 7% | Firemens, Newark .......-.-..-.-----«- | 20 400,000} 259.39 | July 6 5. "4 the 
Guardian 100 200,000} 111.50 July 3 First National, Worcester ..............| 100 200,000] 105.43 | Jan. 3 100 af Day 
Hamilton 15 150,000} 180.53 July 5 : ; | A 
Hanover 50 $500,000} 237.18 July 5 Franklin, Boston........---..-002----2-| 100 200,000 97-68 | .... = _ a - 
Franklin, Philadelphia ................- | 100 400,000] 339.75 | Oct. 8 476 . 
50 200,000} 127.54 July ‘ | * day 
100 3,000,000} 144.00 July s_ | German, Baltimore. ...-..---..-.----.--- 10 500,000] 144.37 | July| to 170 a achi 
25 150,000] 103.40 dJan.| 3% | Girard, Philadelphia ...........--.....- | 100 300,000] 285.95 | Oct. 5 250 : 
50 500,000} 124.00 July 5 | % ~ 
5° 200,000 | 139.50 | July} 5 Hartford, Hartford... .......--.-+---- | 100 1,250,000] 174.83 | July | 10 oii - ; 
Insurance Co. of North America, Phila..| 10 | 4 2,000,000 | 5 216.92 July | 10 380 es ina 
100 200,000} 103.25 ‘daly 4 ¥ tions 
30 200,010] 245.39 | Sept. 5 Insurance Co. of the State of Pa., Phila.| 100 200,000] 211.96 | July 6 167 a 
ings County 20 150,000 | 228.36 | July 10 Manufacturers, Newark -...-........... 50 200,000| 107.25 | July 3 100 3 = 
Knickerbocker ..........-... 40 280,000 | 102.96 |d 5 By 
SR cidircaindcimesainss 50 150,000] 194.50 “sy 5 Manufacturers. Boston -.........----.-- 100 500,000} 148.19 | Oct. 5 135 = Insu 
| Mechanics Mutual, ON a | aos 200,000 103.42 —— aa Pa “a Nati 
100 200,000} 147.84 | July 5 | 4 
25 150,000} 122.00 | July 4 Mercantile, Cleveland .................. 20 200,000 | 170.63 guly 5 115 e, = 
50 200,000 | 226.50 | July; 5 Mercantile Marine, Boston aie 400,000 | 149.65 ov 5 139 A 
25 300,000] 114.00/ July| 4 , 2 final 
100 250,000] 158.00 | July| 5 Merchants, Providence..... -......-.-- 50 200,000} 142.97] July| 3 219 3 will 
Manufacturers and Builders..| 100 200,000} 191.45 | July| 6 Merchants, Newark....-.---....--.---. 25 400,000 | 204.99 | July| 6 150 : 
ee 5° 150,000] 219.00 | July| 7 , “ 
Mechanics and Traders... - 25 200,000] 222.23| July; 6 Meriden, Meriden..........-..-------.- 100 300,000] 104.17] .... | -- oe a age 
Mercantile 50 200,000} 118.41 | July! 5 National, Baltimore .................-.- 100 200,000} 112.47 | .... | -- we a of E 
Merchants 50 200,000] 179.88 | July | § f } 
| ne ae 100 600,000} 160.72 | July| 6 cin a com) 
i eee 50 200,000} 154.50 Dec. 5 Neptune, Boston. .......-.--.---.----.- 100 300,000] 142.36] Oct.| 5 1224 © 
Nassau ---- 50 | 200,000] 173.50 July} 7 | 4 _ 
_ | SE 37% 200,000} 153.00 | July| 5 Newark City, Newark-...........-.... 100 200,000] 113.c5 | Jan. 8 2 
New York and Boston.......| roo 200,000] 110.26 e | ¢ CIE icccieeeses soeusenel aan 250,000 | 241.02 | Jan.| 10 145 as of E 
New York Bowery--..-----.- 125 300,000} 228.86 | June| to : | fe ther 
} New Hampshire, Manchester..........| 50 250,000] 158.49 | July| 4 140 by 
New York City.......--.-..- 100 300,000} 100.35 | July! 3% | North American, Boston. ......-.-.--.- 100 200,000] 132.81 | Oct.| 10 120 ; a 
New York Equitable bsaceeed 35 210,coo| 250.66 | July |* 5 | 7 . 

° New York Fire.............- 100 200,000} 165.00 |Aug.| 5 Northwestern National, Milwaukee....| 100 600,000] 124.05 | July| 4 120 tensi 
| SSeS 150 500,000} 199.00 | June| 7 Orient, Hartford--........ * weereceseece | 100 500,000] 128.13 | July; 5 126 ned 
PED Sc nevcous sccomsessi 100 250,000| 116.93 | Jan.| 3 5 f | : g 

} SONNE, FOR ivevnceccccsecceisns too | 400,000 = 301.77 | Sept. 5 180 : 
North River 350,000| 130.90 | Oct.| 4 A Peoples, Newark............-----0---- 100 | 300,000 118.44 | Jan. | 4 oe ~ 
a 200,000} 290.53 | July| 10 | vile 
200,000} 146.50 | July! 6 (|Dec.1,’80) 115% PGI, DONOR. oc0c sccrecsssessteses | 50 | 300,000 160.45 | Jan. 4 14¢ — 
Peoples. 150,000} 169.16 uly| 5 Peewee 112 SS ae | 100 | 1,000,000 187.45 ! Oct. 5 243 loss | 
Peter Cooper 150,000| 226.69 | July| 8 |Dec.15,’80) 200 
Prescott, Boston. .........--- eeevccecs 100 200,000 144.46 Oct. 5 125 ~ 
Sieiie .. ‘ 1,000,000 | 153.00 | July 5 122% Providence Washington, Providence ...| 32 400,coo = 118.28 | July 5 141 
Relief...... 5 200,000} 122.13 | July 5 rants ; sural 
Republic es 300,000} 109.00; July; 3% 75 Ce eRe ee 100 200,000 104.82 | -...| -.- aot y Trad 
Rochester German % 200,000} 160.04 | July | § 100 Security, New Haven 50 200,000 104.59 | .... | --- ae 3 
Ru ania 200,000| 187.67 | July| 10 | 159% - 
TS ae | 200,000} 105.75 | Feb. | % | wdewsses 814% | Shoe and Leather, Boston...........-.- 100 300,000 173.57 | Oct. 5 132 
Seanderd mee 185.54 js | == | weeeeeee 125 Springfield, Springfield. .........--...-- | 100 750,000| 159.23 | July| 5 oil Milw 
tar -.-.-.. oe 00,000 | 146.00 | July S__ | ceceeeee 1I0 } | 
Sterling -.-- 7 rane meat ug.| (3% |Nov17,’80| 82 Senuteed, Testes... .cccccoscosees: | t00 | 200,000} 103.53 | ---. | --- ree seem 
Stuyvesant 200,000 168.51 July we ee i Bt, Pawh, Bt, Pathos. cccvcccescssevees 100 | 400,000 | 141.59 | July| 5 106% 
Tradesmens 00,000} 134.13 July| 5 | -------- 105 Teutenta, Phils....ccccescoscccweese seve 100 200,000} 118.68 | ...| ... = 
MOOR stidietijdicesvnass aca Samame a TO |. |p wcvceces 101 Traders, Chicago 100 500,000} 126.28 | Oct.| 2 125% § seces 
United States. 250,000! 186.18 | July; 5 | ------- 125 urer, 
Watertown.... 200,000 | 155.31 | July} 10 | ----..-. 160 eh Fe iii vcctascccccseseve 10 500,000 | 108.96 guly 4 120 turbe 
Westchester 300,000| 139.00 |/Aug.! 5 | -------- 115 United Fisomens, i hiiadeiphia.. -| 10 200,000; 128.41 pt. 6 270 
Williamsburgh City 250,000} 277.48 | July a. ccdetas 202% , Washington, Boston...........--..----- 100 400,000} 168.42 | Oct.| 5 | 150 re 
| | | 
ance 
*In January, 1880, the Germania’s capital was increased to $1,000,000. {In iy ite, » Geno, 000 additional was paid and the capital has been certified to be $500,000. ¢ The derw 
Hanover has recently issued $500,000 more stock and ang > its capital to $1,000 § Jul 79. a In October the Agricultural increased its eogieel to $300,000, and declared 
an additional dividend of ro per cent on the new stock. — a {meeting of the se stockholders called ‘or November 15, 1880, it was voted to the I Company of North are, | 
America’s Capital to $3,000,000, and add $1,000,000 to the surplus. c No dividend has been paid by the New York and Boston since its organization in 1876. d January, 1879. all th 


N, B,—Except where specially indicated, the dates of last “dividend are for 1880, 
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MERE MENTION. 





—THE SPECTATOR wishes its many patrons and friends the compli- 
ments of the season. 

—The National Life Insurance Company of the United States has 
ceased to do business in Massachusetts. 

—The Scottish Union and National, having made the required de- 
posit, is entitled to do business in Ohio. 

—The Savannah Fire and Marine Insurance Company is the name 
of a new company organizing in Savannah. 

—A. J. Bryant is the Pacific Coast manager of the New Hampshire 
Fire, which was recently admitted to California. 

—The Milburn hotel, at Toledo, O., burned last week, and Henry 


Seaman lost his life by jumping from a third story window. 


—The Rev. Stephen H. Tyng, Jr., will, it is announced, follow Dr. 
Coan’s article on life insurance, in an early number of Harper's Magazine. 


—-How about the great Western Manufacturers Mutual Insurance 
Company, of Chicago? Is the family quarrel among its directors still going on? 


—J. Natrass, an insurance and steamboat agent of London, Ont., 
has absconded, taking with him a large sum of money which does not belong to 
him. ‘ 

—The Stadacona Fire Insurance Company, of Canada, has declared 
a first liquidation dividend of $1.50 per share, after having provided for all other 
claims, 

—It is reported that J. K. Reeves has resigned the special agency of 
the Firemans Fund, and accepted a like position with the Miami Valley, of 
Dayton. 

—The Berkshire Life Insurance Company’s statement on the first 
day of the coming year will show a marked increase in business over last year's 
achievements. 


—The Hamburg-Magdeburg’s calendar for 1881, is lithographed 
in a variety of brilliant and harmonious colors, containing among other decora- 
tions, a handsome floral design. 

—Green, Newton & Co., have been appointed agents for the Lion 
Insurance Company, of London, and W. A. Dolliver, for the Scottish Union and 
National at Minneapolis, .Minn. 


—The Millville Mutual Fire and Marine, of Millville, N. J., having 
finally adjusted its affairs, is paying its creditors dollar for dollar. The company 
will continue to do business in its own State. 


—Manager T. Welton Thompson, of the Queen Insurance Company, 
of England, has been spending several days in Chicago in the interest of that 
company. From Chicago he goes to Philadelphia. 


. —The directors of the Guardian Fire and Life Assurance Company, 
of England, have resolved to pay an ad interim dividend of 25s. per share, being at 
the rate of five per cent per annum, on the first of January next. 


—The American Insurance Company, of Boston, will do a more ex- 
tensive agency business hereafter. The American is a sound company, with a 
good surplus fund, and will no doubt do well in the agency field. 


—A fire originated by the explosion of a coal-oil lamp at Browns- 
vile, Tenn., the other day, and destroyed six stores and one residence. The total 
loss was about $20,000, and is only partially covered by insurance. 


—Special agent Butts, of Cleveland, formerly with the American In- 
surance Company, of Chicago, and later with the Miami Valley, goes with the 
Tradesmens as special agent for the territory managed by General Agent Coe. 


—Two attempts were made last week to fire the Newhall house, at 
Milwaukee, by igniting shavings in a rear hallway on the first floor. Milwaukee 
seems to be plagued with fire-bugs. A little Jersey justice is what is needed. 


—The local board, of Bushnell, Ill., at its last annual meeting, held 
recently, elected for president, T. J. Sanders; secretary, J. C. Vail, and for treas- 
urer, J. B. Cummings. The board is working harmoniously, and is only dis- 
turbed by an occasional outside gorilla. 


—The libel case of Moses Weil, of Weil & Youngblood, insur- 
ance agents, of Evansville, Ind., against the several members of the Board of un- 
derwriters of that city, has been settled amicably. The terms of the compromise 
are, that the defendants reimburse Mr. Weil for the expense he has incurred, pay 
all the costs and publish a retraction of the circular on which the suit was brought. 





—H. L. Hinckley, insurance agent at Trumansburg, N. Y., has sold 
ut to accept the cashiership of o bank in Ithaca. B. F. Tompkins succeeds Mr, 
Hinckley as agent for the Germania, of New York; the Phenix, of Brooklyn, and 
the Liverpool and London and Globe insurance companies. 


—Robert N. Goodwin, the agent for the Continental and other lead- 
ing companies at Wilmington, Ohio, has run a local agency in that town for some 
fourteen years, doing the leading business of the place, and during the entire 
period his losses will not exceed twenty-five hundred dollars. 


—Conundrum: The Buffalo Insurance Company, the Pacific Mutual, 
the Mercantile of Cleveland, and the Toledo, we understand, pooled their marine 
business in 1880. One of the four has concluded to retire, another has levied an 
assessment of 20 per cent on its stock. How much have the others made? 


—Grubb, Paxton & Co., the well and favorably known insur- 
ance firm of Indianapolis, are doing a very prosperous business. With their 
present line of companies they have not been able to carry all the business offered. 
A good volume of premiums could be given by them to any first-class company. ,. 


—The directors of the Merchants Insurance Company, of Newark, 
could not have done better in choosing Henry Powles as president, to succeed Silas 
Merchant, who died recently. Mr. Powles, for almost twenty years secretary of 
the company, is an able and experienced underwriter, as well as a genial generous 
man, 


—The North British & Mercantile Insurance Company has recently 
appointed Gilbert D. Payne, its agent at Memphis, Tenn. A right good represen- 
tative of sosterling acompany. Mr. Payne is secretary of the Planters Insurance 
Company, of Memphis, and is a gentleman of ability and prominence in the pro- 
fession. 


—William D. Halfman, now in the Easton, Pa., Penitentiary for ir- 
regular action in connection with the defunct Central Fire Insurance Company, ot 
Pennsylvania, of which he was president, will probably have to reconcile himself to 
his deserved lot. An application for release has been refused by the Board ot 
Pardon. 


— O.R. McCormick, one of the Mutual Life’s representatives in 
Pennsylvania, has just returned to Philadelphia from a successful trip to Pittsburgh 
and other points in the State. Mr. McCormick is an able underwriter, and his ser- 
vices are fully appreciated by Bates & Lambert, general agents for the Mutual Life, 
at Philadelphia. 


—Wabash Elevator No. 4 at Toledo, O., has over a million bushels 
of wheat on storage, and every company is full, and still there is insurance looking 
for good companies to place upon their registers. With the insurance on the 
building, and a full supply of grain, this risk alone requires nearly a million and a 
half of insurance. 


The Tradesmans Insurance Company, of New York, has made a 
Western agency at Cleveland under the management of S. S. Coe. The old in- 
surance men will remember Mr. Coe as the former secretary of the Cleveland 
Insurance Company, for over a quarter of a century prominently connected with 
insurance circles in Ohio. 


—With ex-Superintendent of Insurance John F. Smyth, as presi- 
dent, and E. Z. Lawrence, receiver of the American Popular Life Insurance Com- 
pany, as vice-president, of the recently organized Mining Trust Company, the com- 
pany will no doubt be in a good way to get insurance advice. As to the officers’ 
knowledge of mining matters, however, nothing can be said here. 


—The venerable president of the Union Insurance Company, of 
Philadelphia, Richard S. Smith, will resign at the January meeting of the directors, 
or immediately thereafter. Mr. Smith's service to the company has been long and 
valuable. Fifty-one years he has been connected with it in one capacity or an- 
other, and now at the advanced age of ninety-one he determines to retire to private 
life for the few years which remain to him. Mr. Heiskill, the vice-president, and 
for eight years a member of the Board of Directors, succeeds Mr. Smith, and will 
no doubt fill his place aptly. Mr. Heiskill will find the assistance of Mr. Hollins- 
head, who has been looked upon as one of the principal men of the executive de- 
department, of much value when he assumes the presidency. The Union is now 
pretty well setttled in its new building. The rents from this building pay the in- 
terest on the capital stock, as well as furnishing excellent accommodations for the 
company itself. THE SPECTATOR will take pleasure in presenting to its readers, 
at no distant day, a description of this handsome structure and a general review of 
the Union Insurance Company, its officers and agents. 


—The financial strength of the high opinion held regarding La Con- 
fiance Fire Insurance Company is attested to by the fact that its shares are quoted 
atmore than 409 per cent over their par value on the Paris Bourse, La Confiance’s 
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business in the United States during the past year has been very satisfactory, 
guided, as it has been, by some of the most able underwriters over here. 


—The announcement that the Mechanics Mutual Insurance Com- 
pany, of Boston, had decided to retire trom business, excited no surprise in insur- 
ance circles. The company had been doing business for a number of years on a 
small surplus. 


—The Westchester Insurance Company has engaged the services 
of Mr. Zelotus Wood to travel part of his time as special agent and adjuster in the 
State of Ohio. In doing this he still retains a share in his lecal business and the 
management of his mutual company. 


—Once in a while the public receives an intimation of what is being 
done with the exhausted effects of the dead life companies. The information now 
comes that receiver William H. Wickham is paying a first dividend, of § per cent, 
to the creditors of the defunct Security Life Insurance Company. There will 
probably be another dividend by-and-by of about the same amount. A division 
of the remaining assets of the Atlantic Mutual Life will take place as soon as the 
court has acted favorably upon the referee’s report. 


—The tact and enterprise exhibited by Scribner & Company in plac- 
ing their numerous publications before the public are as admirable as are the publi- 
cations themselves. The English edition of the ‘‘ Monthly’’ has already attained 
a circulation exceeding that of many of the popular magazines of that country, 
while the American edition has outstripped all rivals. For the coming year the 
** Monthly” promises to be unusually attractive, and for the children, ‘‘ St. Nicho- 
las"’ will continue to occupy its present unapproachable position. 


—Monroe & Mulville, the New York managers of La Confiance, an- 
nounce to their agents, in re.ly to a rumor that this company was contemplating 
retiring from this country, that La Confiance is a fixture here, as it is at home. 
Each individual agent can judge of its American experience by its workings at 
each agency. The time chosen to enter this country was unfavorable, yet its first 
eighteen months’ experience did not vary one per cent from a loss ratio of fifty per 
cent, and an expense ratio of thirty per cent, which speaks for itself. 


—The Great Western Mutual Aid Association, of Denver, incorpor- 
ated August 2, 1880, is a ‘‘co-operative” concern, organized to mislead the public 
as to the real value of life insurance. In an advertising sheet published in its in- 
terest, this assessment association arrays its schedule assessment rates at the side 
of the rates charged by a prominent and trustworthy life insurance company of 
New York. In doing this the editor forgets, or rather neglects, to compare its 
reserve funds, experience in insuring, length of life, or its payments to policyhold- 
eers with those of the life company in question. 


—People still adhere to that old and evil habit of putting kindling 
wood under stoves to dry. An amusing but almost serious result of this is told as 
happening in an Indiana schoolhouse. On the door of this schoolhouse being 
opened the other morning, the stove, which had been left with fire in it on the pre- 
vious night, was nowhere to be seen, and all that was left to mark the space it had 
once occupied was a charred hole in the floor. It appeared that some wood placed 
under the stove the night before to dry had taken fire, and the floor had burned 
until the stove fell through into a deep cellar underneath. Fortunately the fire had 
gone out and no further harm was done. 


—The Massachusetts Mutual Life Insurance Company has been 
‘making a determined and persistent push for business during the year just gone by, 
with what results may be learned from the statement to be published on the first of 
the year. This statement, THe SPECTATOR will venture to say, will stand a fav- 
orable comparison with the company's doings in past years, and with ‘the opera- 
tions of other life companies contemporaneously. The death losses have been 
slight and the expenses of management kept to the minimum point consistent with 
efficiency. The comvany’s new form of policy, which is very liberal to policyhold- 
ers, is doing much to increase its popularity, and will do much more in the coming 
year, as it grows more familiar to the public. 


—The following are the main exceptions to the report of the referee of 
the Atlantic Mutual Life Insurance Company, filed by William D. Whitney, of New 
York, counsel for various policyholders: To that part giving registered policies 
Participation in the fund gnly upon the reserves and amount due as death claims; 
to that part making May 10, 1877, the date at which premiums should be paid, in- 
stead of July 21, 1877, and to all policies admitted as valid claims in consequence 
thereof; to that part which bases the participation of policies, other than death 
claims, upon the reserve according to the American Experience Table of Mortality 
and 4% per cent interest; to that portion discounting the amount or face of death 
claims; to that part valuing endowment claims maturing before January 1, 188r, 
in the same manner as death claims maturing at the same time; to that part hold- 
ing that policies failing to pay accommodation notes are not null and void; to the 
conclusion in relation to beneficiaries under a policy; to the finding that $177.08 
should be refunded to policy 1,551; to that part as to the finding in relation to 
policyholders receiving a dividend under the Canadian distribution, 





AGENCY WANTS. 











O FIRE INSURANCE AGENTS EVERYWHERE 
We possess unsurpassed facilities for placing large lines on ordinary risks and special] 

hazards, at favorable rates, in our best City and Agency Companies, and will make liberal 

arrangements as to commissions with prompt-paying and square-dealing Agents who may 

control surplus lines. References exchanged. Address 

WEED & KENNEDY, 165 Broadway, N. Y. 





STATE AGENTS WANTED. 


THE HOME LIFE INSURANCE COM- 
PANY OF NEW YORK having de- 
cided upon a thorough re-organiza- 
tion of its agencies, desires to secure 
a State Agent for each of the following 
States: Pennsylvania, Northern Ohio, 
Indiana, Wisconsin, Kansas, Nebraska 
and Colorado. Very liberal contracts 
will be given by THE HOME to the 
right men. 

For Information address, 

E. H. KELLOGG, Superintendent of Agencies. 


CHICAGO, ILLINOIS. 








IFFANY’S INSTRUCTION BOOK 


FOR FIRE INSURANCE AGENTS. 
Published and for Sale by H.C, TIFFANY & CO., /usurance Publishers, Chicago, Jil, 


This book is recommended by many of the leading Underwriters. Every Agent should 


have a copy of this valuable work. Price $2.00 (post paid.) 


Attention is called to our Comspinep Poticy Fires, Exriration Books (40 different 
kinds), Proors or Loss, ApjuSTMaNT Papers, SPECIAL AGENTS RECORDS AND BLANKS. 


All kinds of Insurance Blanks and Books in stock. Send fur Catalogue and Price List. 





PROMINENT AGENTS. 








EW ENGLAND MUTUAL LIFE INSURANCE CO. 


Agents wanted in Indiana. Thos. H. Spann, General Agent, Indianapolis, 
Indiana. 


IGELOW, COIT & PECK, FIRE INSURANCE 
Agency, No. 150 Broadway, New York. 


OWLER & CODY, INSURANCE AGENTS AND 


Adjusters, Bradford, McKean County, Pa, 
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